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Money Mantra spoke to Mr. Anil Jindal, Chairman
of SRS Group to know his opinion on the current
state of realty in Delhi NCR and anout the new
projects of SRS group. Excerpts:

How do you describe the philosophy of your
group?

It is actually quite amazing that our very name
captures the essence of our group philosophy. which
is simply 'Sab Rahen Saath' or SRS. It continues to
inspire us every moment, and reminds us of our
guiding principles and style of working.

When we say ‘Sab Rahen Saath’, we mean two
things: one internally and another externally. The
external manifestation says that the group can prosper
and grow by keeping all our customers together.
Internally, ‘Sab Rahen Saath’ means that all members
of our entire team should stay together, and inspired by
their company's philosophy and work passionately
towards achieving superior customer satisfaction.
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What are the new initiatives planned by your group?
We have quite a varied and large portfolio with interests in
gold and jewellery, cinemas, retail, hospitality, real estate,
healthcare and financial services. In keeping with this, we
are planning more housing and commercial projects
even as we deliver our under-construction projects.
Similarly we are increasing the number of our jewellery,
cinema and retail outlets across tier I and IT cities in
North India.

‘What emerging trends do you foresee in Delhi
(NCR) real estate?

Today, the market is going through a challenging phase
brought about by a slew of factors such as lower GDP
growth, high interest rate, higher cost of borrowing
capital, inflation, poor consumer sentiment, falling
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capital markets and so on. The focus right now is on
adjusting in such an environment, and a bit too early to
forecast trends.

I think there could be a price rationalization in certain
pockets and projects, as inventory build-up is happening
at most places in the face of weakened demand. You will
see that throughout Delhi NCR, Faridabad alone has
witnessed stable demand and Greater Noida accounted
for good sales, thanks largely due to the sheer number of
new projects launched.

Affordable housing is the buzzword in real estate
markets, how Delhi (NCR) taking to this segment?
Yes, affordable housing is the need of the hour but the
realities on the ground make it a huge challenge to
deliver it profitably. The cost of land and cost of material
is very steep, and over the last year or two, even capital
has become very expensive. So even though one wants
to make really affordable housing, the high cost of the
basic inputs makes it impossible to do.

The slow down adversely affected premium luxury
housing, in which way you see it?

This is a temporary phenomenon because of the current
economic scenario, and a demand for such housing as a
segment will continue to grow healthily over the long term,
especially if we grow at 7% plus. Right now, the overall
macro-economic factors are a bit hard: the fiscal deficit is
high, the rupee has depreciated significantly, growth has
slowed down to almost 5%, the US and Europe are still
grappling with their own issues, inflation and interest rate
are high.So you see, just about every factor is beyond the
comfort zone. So almost every sector is witnessing
subdued demand - be it automobiles, housing or anything
else. But as the economy and sentiments improve, it will be
business as usual.But yes, the current state of affairs will
lead to a rebalancing of portfolio, with the share of mid to
affordable housing rising in
response to the changed scenario,

Saath, we look at our consumers from a long term
relationship point of view rather than from a mere
transactional point of view. This in turn brings better
experiences and better deals to them, cementing the
relationship further.

So I would say that our wide product and service
portfolio, coupled with our value-based style of
functioning sets us apart in the marketplace.

Since real estate is a fragmented and unorganized
sector, there is need to regulate the sector. Your
comments?

The right construct of regulation will be beneficial for
the entire industry and help it evolve into a much more
promising, productive and refined industry. It will bring
in a lot of transparency into the system, thus helping it
to improve and perform better.
Subjectivity will be replaced by
explicit standards, which will be

What has been your group's
contribution in the Indian real
estate and what are your future
2
We understand and respect the
needs of our consumers and are
passionate to fulfill them in a
pleasant and responsible manner.
Our projects include residencies,
townships, group housing, farm
houses, independent floors as
well as a corporate tower, IT park,

Yes, affordable housing
is the need of the hour
but the realities on the
ground make it a huge
challenge to deliver it
profitably. The cost of

land and cost of material

is very steep, and over
the last year or two,
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good news for all the stakeholders.
The consumers will be happy
because it will give them a greater
say in the entire process, and bring
things like pricing and delivery
under closer monitoring, while
easing loan process etc. It will help
the developers ensuring that
regulatory licenses and clearances
come in time, and they receive the
funds from buyers in time. In fact,
it will be of help for all other

5-Star Hotel etc. We are present in
cities like Faridabad, Greater
Faridabad, Palwal, Rewari,
Panchkula, Kurukshetra and
Karjat (Mumbai), and have a land bank of over 450
acres. Several of our projects are complete and many
more are in advanced stages of completion. Work is
going on at the 5-Star Hotel site, as well as on our IT
park. Sterling projects like the impressive SRS Tower
stand delivered.

What your company promises and what sets your
company apart from its competitors?

I think our core values of integrity and honesty provides
the basic differentiator to our customers. It gives them
hassle-free and secure dealings with us, whether they are
buying monthly groceries or a home from us. This to my
mind is something unique and what customers really like
about us. Once they have tried a product or brand of ours,
then they are completely reassured that they will experience
similar comfort with our other offerings as well - this makes
life easier for them, taking away uncertainties and anxiety.
In keeping with our group philosophy of Sab Rahein

| very expensive.

stakeholders including the vendors
and contractors.

‘What, according to you are the
challenges and prospects before the reality sector?
At the moment, quite a few challenges!

High interest rates to start with, which has made the cost
of construction, higher on one hand, and on the other,
has made the cost of loans rather less encouraging. Then
we have high inflation which again is hurting
construction costs, and also leaving less disposable
income with the consumers. If this was not enough, the
shocking deceleration in growth has meant a slowing
economy which is seeing falls in productivity all
around. The depreciating Rupee, slowing FDI, crashing
markets, depressed global environment etc. have
dampened the overall sentiment, making people a bit
unsure about making a big investment in real estate.
Then, we have a case of demand mismatch in the
industry, wherein more of mid to luxury housing units
are being constructed as against a swelling need for low
cost housing. This has meant slower off-takes overall,
and rising inventories with the developers.=
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